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Summary of Qualifications: 

Highly focused, enthusiastic, and goal driven professional with solid experience in sales, purchasing, marketing, and operations. Demonstrated success with retail and wholesale operators by implementing marketing programs and promoting products that consistently increase sales.  Excellent people skills, planning and communications abilities, professional account management, and a team player.
Selected Achievements:
· Responsible for sales of over $2,880,000 average weekly sales in assigned categories 
· Negotiated volume contract that resulted in $1,000,000 savings from market pricing
· Increased sales in a shrinking customer base by 18% in units and 20% in dollar sales
· Closed a new customer that resulted in $2.5 million dollars in new revenues annually
Employment:
      2008-March 2019 Senior Buyer Indianapolis Fruit (IFP Foods) Indianapolis IN.
· Purchase assigned products competitively to specifications 

· Improve inventory turns, reduce out of stocks, control shrink and maintain FIFO

· Monitor product quality to insure customer satisfaction and operational efficiency
· Supply costs and marketing trends to retail support staff for price books and sales opportunities

· Assist in account sales for sales penetration and develop customer programs

· Negotiate contracts and accruals-manage freight and deliveries in a timely basis 
2003-June 2008      Produce Category Manager, Roundy’s Supermarkets Inc.  Milwaukee, WI

Purchasing, Inventory Control, and Product management for multiple divisions across three distinct banners.

· Provide pricing, profitability, retails, and selection and merchandising of category items

· Develop corporate specifications and strategies for each category item and plan movement over 12 month annual period

· Analyze each sku and its impact on the category and determine the impact in the market place and develop competitive strategies
· Communicate market trends and availability to stores and merchandisers
2002-2003             Produce Category Buyer, Fleming, Dallas, TX.

Purchase commodities for 19 distribution centers and develop programs to enhance the profitability for each division.

·   Sourcing, price negotiation, shipping, and delivery of goods to customer’s specifications   
·   Negotiated volume incentives and contracts with vendors and customers
·   Coordinate transportation with in-house transportation team for on time arrivals
·   Quantify and Identify market conditions for various commodities for each division
1998-2001          District Sales Manager, Delmonte Fresh Produce, Arlington Heights, IL

    Account manager in a multi-state territory.

·   Develop new business while expanding relationships with existing clients
·   Prepare strategic marketing plans/promotions
·   Coordinate sales and production to maximize revenues
·   Negotiate market pricing and contractual agreements
·   Coordinate with all departments to ensure smooth operations and deliveries
·   Manage product categories with accountability for sales and claims
·  Visited Costa Rican banana/pineapple operations to learn growing and distribution      processes
1988-1998

Produce Buyer, Topco Associates, Skokie IL

Responsibilities in Purchasing, Sales, and Category Management of various produce commodities to major supermarket chains, wholesalers, and foodservice organizations.  Responsible for 11 direct reports in purchasing team.
·   Sourcing, price negotiation, shipping and delivery of goods to customers warehouse 

·   "Private Label" program development for Bananas, Carrots, Apples, and Celery
·   Negotiated volume incentives and contracts with vendors and customers
·   Purchased most Domestic fruits and Vegetables with expertise in the Caribbean Basin, (bananas, pineapples, and melons) Chilean Imports, (Grapes, Stone fruit, Pears, Apples,  Kiwi, and Berries) and deciduous imports from Europe, South America, and Australia

·   Domestic and international site inspections in Delaware, South America, and Europe


·   Accountability to maintain dollar and unit sales in category
·   Developing accounts and building relationships with clients
·   Create special offers and block buys for all members. Customize regional programs, ads, and partnerships to enhance customers’ positions in their regional marketplace
1979-1988

Produce Manager, Fairway Foods (previously Model Foods), Dolton, Illinois- Responsible for purchasing, department merchandising, and accountability for gross profit margins and quality profile at retail.
Education:

     B.A., Psychology, Minor: Education

     Quincy College, Quincy, Illinois 
Computer Experience:
Proficient in MS operating systems, Microsoft Office, Produce Pro, and Outlook
References:
Available upon request


