                                                      DAVID G. FEDERLE 
Phone: 305-335-1753 
                                                                              dfederle@bellsouth.net
 
                                                                       CAREER SUMMARY 
 
[bookmark: _GoBack]Multi-faceted Sales and Marketing Professional with a proven track record of high performance and positive results with organizations from various industries, primarily the Produce Industry. Goal-driven, team player with exceptional interpersonal communication skills and demonstrated strengths in relationship building, productivity under pressure, account analysis, problem solving and creative sales & marketing strategies.
I bring energy, enthusiasm, and a positive attitude to work with me every day!
 
 
EXPERIENCE AND ACCOMPLISHMENTS 
 
January 2013 -                Dave’s Specialty Imports, Inc.; Miami, FL
       February 2019                  Senior Sales Executive
·   Sales Management and Business Development of Retail, Wholesale, Foodservice
Brokerage Accounts throughout the US and Canada           	
·   Since joining the company, generated an incremental $12 Million in Annual Sales                    
Revenue via direct sales and brokering of core & compatible commodities
·   Led sales campaign of company’s inaugural Florida Strawberry Program in 2017 -
2018, as well as an Imported Pomegranate Aril Program      	
              	
	December 2010 - 	   Southern Specialties, Inc.; Pompano Beach, FL  
January 2013                      Key Account Manager  
· Account Development & Management of entire product line with Key Retail Accounts including Publix, Meijer, HEB, Wakefern, Harris Teeter, Ingle’s, C&S Wholesale, Price Chopper, and Roundy’s. In addition to retail, currently managed a myriad of Wholesale and Foodservice accounts in markets throughout North America. 
· Instrumental in launching Private Label Gourmet Baby Vegetable line at Publix. 
	 
	

	October 2008 -  
	     Ayco Farms, Inc.; Deerfield Beach, FL 

	December 2010  
 
	       Sales Account Executive 
· Sales Account management of Off-Shore Cantaloupe, Honeydew, Watermelon and Imported Asparagus to a variety of accounts throughout the U.S. and Canada 
· Established and developed several Key Accounts new to Ayco’s account list.  

	October 2006 -  
	     Sol Group Marketing Company; Pompano Beach, FL 

	June 2008 	 
 
	       Sales Account Executive 
· Sales Account management of Off-Shore Cantaloupe, Honeydew and Watermelon to accounts throughout the U.S. and Canada 
· Established and developed several Key Accounts new to Sol’s account list.  
· Responsible for account management and coordination of the Enterprise Group, a group of fresh fruit and vegetable processors which includes Ready Pac Produce, OBIM FreshCut and Missa Bay Citrus 


                                               

	




                      
	    
  
   
     

	August 2002 – October 2006
 
	    Central American Produce, Inc.; Pompano Beach, FL
      Sales Account Executive 
Sales management of Off-Shore Melons, Peruvian Asparagus, Mangoes, Pineapples and Guatemalan Vegetables to accounts throughout the U.S. and Canada. Personal performance generated an increase in annual sales volume & revenue from 650,000 units and $6.5 Million 
in 2002 - 2003, to 1.16 Million units and $10 Million in 2005 – 2006  

	 November 2000 - 
	   Bounty Fresh, LLC; Miami, FL                        

	August 2002  
 
	 
	    Sales Account Executive 
· Sales management of Off-Shore Melons, Imported Asparagus & Mangoes, and Chilean Imports to accounts throughout the U.S. and Canada 
· Top revenue producing salesperson during tenure at Bounty Fresh, producing a total annual sales revenue over $5.5 million annually for an upstart produce marketing organization. 
· Opened and serviced several high-profile retail accounts with Gold Pineapple, Asparagus and Mangoes    

	August 2000 -  
	  Chiquita Fresh North America; Cincinnati, Ohio 


November 2000                 Sales Account Executive 
· Sales management of Chilean Imports to accounts throughout the U.S. and Canada 
· Assumed key role in development and implementation of program for ripening and distribution of Chilean Haas Avocados in the South Florida Market 
 
October 1998 -                 Fresh Quest Produce; Pompano Beach, Florida 
	May 2000 	 	    Sales Account Representative 
· Sales management of Off-Shore Melons to accounts throughout the U.S. and Canada 
· Established and developed sales and marketing relationships with new retail chain, wholesale, foodservice and brokerage accounts.  New retail accounts include Schnuck 
Markets (St. Louis, MO), Harris-Teeter, Inc. (Charlotte, NC), Ingles Markets
				   (Black Mountain, NC), and Copps Distributing (Stevens Point, WI)
· Sales Management of domestic summer tree fruit accounts 

       September 1988 - 	   Del Monte Fresh Produce Co.; Southeast Division Sales, Coral Gables, FL 
October 1998                      Senior Account Representative – December 1997 to October 1998 
· Sales management of domestic and off-shore melons to accounts throughout Southeast U.S., reporting to V.P. of North American Sales and Marketing 
· Assigned to manage several national chain accounts including American Stores, Publix, Inc., Winn-Dixie Stores, Inc and Super Valu, Inc. 
· Chosen to manage and coordinate Sam’s Clubs corporate banana account. 
Sam’s represented a major percentage of Del Monte’s overall banana business 
 	 	 	                                      
                                               Del Monte Fresh Produce Company; Northern Division Sales, Chicago, IL 
	 	 	 	   Account Representative – April 1995 to December 1997 
· Sales management of domestic and off-shore melon accounts in Northern Division 
(13 Midwestern states and Central Canada) 
· Personal performance generated an annual sales revenue increase from $1.8 million in 1995 to $7 million in 1997 
· Selected to direct Northern Division Vidalia Onion sales in April 1997.
                                          
                                                                              




                                               Del Monte Fresh Produce Company; Northern Division Sales, Chicago, IL 	 	   	 	                       Merchandising Manager – September 1988 to April 1995 
· Managed divisional promotional budget for development and presentation of marketing programs for key accounts 
· Sales management of divisional banana and melon accounts 
· Conducted product knowledge and merchandising seminars 
· Worked directly with Del Monte’s Director of Marketing on all facets of national trade shows (P.M.A., U.F.F.V.A., F.M.I., N.R.A.) 
· Coordinated divisional trade shows, public relations and special events 
· Planned, presented, monitored and summarized the 1992 Chicago marketing blitz which resulted in a 25% overall increase in sales with Chicago accounts 
· Developed and completed the world’s largest fresh pineapple display with Omni Superstores, Chicago, Illinois 
· Created and coordinated marketing and promotional programs with Chicago Cubs, Jimmy Buffett and Chicago radio stations 
 
 
January 1985 -                  Natural Pak Produce, Inc.; Closter, New Jersey 
	January 1987 	                 District Marketing Manager 
· Marketing, sales, and merchandising with an up-start produce marketing company which launched an innovative product concept on a national level 
· Responsible for product introduction, market penetration and account management throughout the Midwest U.S. via distribution centers in Chicago, Cincinnati, Milwaukee and Minneapolis 
· Promoted to sales after one year in retail merchandising 
 

EDUCATION                 Miami University; Oxford, Ohio, 1980-1984 
	 	 	 	              Bachelor of Arts - Communications & Marketing
  
      SKILLS &                      Proficient with Microsoft Outlook, Word, Excel; “Famous” Software;
      PROFICIENCIES         Experienced in Market Analysis, Strategic Planning, Negotiation, 
			                           Sales Forecasting, New Business Development, Relationship Building;
                                               Semi-fluent in basic Spanish                                           

     INTERESTS                   Travel, Biking, History, Art, Golf, Scuba diving, Deep-sea fishing, Music, 
                                                Animal Rescue and Adoption, Reading, All sports


                                     
      REFERENCES AVAILABLE UPON REQUEST
 




