DAYNA BROESTLER			                                           Royal Palm Beach, FL 33411
   DBroestler@hotmail.com  - 518-573-7898

PROFESSIONAL SUMMARY
Positive and enthusiastic professional with proven experience in sales, purchasing, negotiations, problem-solving, customer service, logistics, data gathering and analysis. Broad business background with demonstrated success. Highly motivated to succeed by taking initiative and providing first class customer service. Ability to act upon challenges, work well under pressure, meet deadlines and provide exceptional value to the organization.
 

QUALIFICATIONS 
· Reliable, self-starter and highly motivated team player.
· Strong organizational skills with ability to multi-task and work effectively in a fast-paced environment. 
· Ability to set priorities and meet deadlines while accomplishing team objectives.
· Able to develop and maintain effective, positive internal/external working relationships.
· Excellent negotiation and communication skills
· Knowledge of PACA regulations.
	

EDUCATION
Bachelor’s in Business Administration/Marketing with minor in Economics
Rochester Institute of Technology, Rochester NY

EXPERIENCE
Resistance International Produce, Lake Worth, FL						     Nov 2014 - Present
Procurement/Account Manager								
· Interface with US and International vendors to negotiate optimal contract pricing and terms.
· Leverage purchasing volume to achieve cost savings and positive bottom line impact for the company.
· Cultivate vendor and customer relationships that would grow into long term loyal partnerships.
· Facilitate sales team with daily market updates and forecasts in order to optimize ad planning, rebate programs and support daily sales activities of supply and demand.
· Coordinate logistics for on time arrival of product to warehouse and customers.
· Work closely with quality inspectors and warehouse to ensure customer standards are met on orders.
· Manage new vendor requisitions.
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J&J Family of Farms, Loxahatchee, FL							   Jan 2014 – Oct 2014
National Retail Account Representative								
· Generate $5M in sales by cultivating new business while growing pre-existing accounts.
· Daily communication on market pricing, production estimates and future supply updates to customers.
· Strategize ad planners with customers based off of forecasting estimates and projected sales volume.

Rosemont Farms/CH Robinson, Boca Raton, FL                                                                            Sept 2008 - Jan 2014	
Sales Representative										 
· Increase sales revenue in line with established sales targets generating $15M in annual sales.
· Responsible for entire sales process from first contact with customer to invoicing.  
· Negotiate commodity contracts from growers across the U.S to purchase items for sales team. 
· Conceptualize markets conditions in order to react to product supplies and price changes.
· Work closely with quality inspectors and warehouse to ensure customer standards are met on orders.
· Coordinate the logistics of orders; LTL’s and FTL.
· Maintain a close working relationship with customers by always being readily available 24/7.	

COMPUTER SKILLS
ITrade, FoodLink, Famous, Outlook, MS Word, Excel, PowerPoint, among others.

