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PATRICK RAMIREZ

Leadership in Produce Sales, Relationship Building, and Strategy 
Retail, Wholesale, FOB, Foodservice




Business Negotiation | Strategic Planning | New Business Development
Competitive Analysis | Superior Customer Service | Prospecting 


25+ Years of Successful Produce Sales Experience Working with 
CarbAmericas | Gourmet Trading Co. | Growers Express | Lee Brands | G&A Produce | Dole Fresh Veg  

Possesses the business development, account management, negotiation skills, and insight to lead
and contribute significantly to the development of sales that will ensure the success of an organization.
A resourceful, impactful sales pro working independently and collaboratively with some of the largest grower-shippers. Energetic, persuasive, highly productive team member, well-liked and respected across the industry. 
Drove the creation of CarbAmericas’ year-round Asparagus program; developed a large retail customer base, going above and beyond to create success for both the company and its customers. 

A proven successful track record in increasing revenue, sales and customers year over year. A history of initiating new programs, growing categories, introducing new commodities, and developing new business. 

A natural relationship-builder with engaging communication and presentation skills. Builds excellent relationships with clients, always going the extra mile to develop customer loyalty and earn their trust. 

Recognized for excellence in creative problem solving, business planning and implementation. 
A passionate produce professional with an extensive track record of reliability, resiliency, and commitment.  

Understands the marketplace and the customers of all business segments. Monitors industry trends and
is extremely relevant-minded, with a keen sense of staying ahead of necessary change.

“The value I bring to a new company is my ability to achieve the goals set in front of me, no matter what the obstacles. I’m self-reliant, punctual and hard-working, and I’ve always been loyal and honest with my employers.”

	
PRODUCT EXPERTISE/EXPERIENCE: Asparagus, Mango, Broccoli, Blueberry, Berries, West Coast Fruit & Veg, Lettuce, Leaf Lettuce, Celery, Packaged Salads; has sold almost every fruit and veg commodity during course of career.
CUSTOMER RELATIONSHIPS: Safeway, HEB, Sprouts Farmers Markets, Bashas,  Market Basket, United Supermarkets, Kroger, Harris Teeter, Super Target, The Fresh Markets, Schnucks, Associated Wholesale Grocers, Romeo Giovanelli & Coops and Migros.
REGIONS: Texas, West Coast & Western US; Major retail chains across the US, Canada and Europe; Mexico: Northern (Caborca), Central (Irrapuato) Baja CA (Obregon, Constitution and Ensenada regions), Switzerland.    



 

	KEY AREAS OF CONTRIBUTION



· Broad Industry Expertise: Offers a full-circle understanding of the produce business from the fields
and international growing operations to high-level diplomacy and complex negotiations. 
· Sales Success: Proven ability to aggressively grow profits and expand market opportunities. 
· Leadership: Confident decision-maker with strong work ethic, personal accountability and integrity, 
always looking to help others learn, grow, and succeed in the business. 
· Customer Focus: Consistently delivers a high-energy, positive, personalized customer experience. 
· Efficiency: Strong organizational skills, works to implement and streamline processes to save time 
and money, leading to a more productive business and higher profits.

	P R O F E S S I O N A L   E X P E R I E N C E



CARBAMERICAS, INC. – Ft. Lauderdale, FL			              		           	             May 2009 – Jun 2019
Sales Executive – Western Division (Remote)

· Hired to bring in a retail base for year-round Asparagus and Mango sales.
· Researched and became familiar with West Coast market prices on the fruits and veg that Carbamericas sold, then dispatched that information to the sales team (daily tracking of Asparagus, Mango, Broccoli, and more).
· Effectively moved inventory through a contact with a network of wholesale and retail accounts (FOB sales).  
· Purchased product from personally-developed network of shippers when and where short of product for orders.
· [bookmark: _Hlk12521804]Maintained consistent and frequent contact with retail accounts including Safeway, HEB, Sprouts Farmers Markets, Bashas, Market Basket and United Supermarkets to ascertain immediate and long-term needs.
	
SPOTLIGHT ON SUCCESS: Building a Year-Round Asparagus Program

KEY CHALLENGE: When hired, CarbAmericas only had a Peruvian Asparagus program. This was an obstacle to meeting my primary objective of selling Asparagus year-round (the Peruvian Asparagus season peaked from Aug-Dec) as high-quality Asparagus came from northern Mexico from Jan-Mar. 
ACTION: In order to prevent customers from going elsewhere, I took initiative to align myself with an Asparagus shipper to purchase product and then re-sell to customers at a profit. I purchased Asparagus from Mexico through
3 Mexican seasons from all major growing areas: Northern (Caborca), Central (Irrapuato) and Baja CA (Obregon, Constitution and Ensenada regions).   
RESULT: Due to my “buy/sell” efforts from 2010-2013, CarbAmericas decided to invest in direct grower relationships in Caborca and Irrapauto, MX. This action took CarbAmericas from a seasonal Asparagus shipper to a legitimate year-round shipper of Peruvian & Mexican Asparagus. With the Mexican and Peruvian programs in place, I was able to bring in Sprouts Farmers Markets, Bashas, Safeway, United Supermarkets, HEB, and Market Basket.
The company increased their customer base to include the Western half of the U.S. as a direct result of my efforts.





GOURMET TRADING COMPANY – Los Angeles, CA	              		           	             		Jan 2005 – Dec 2009
Sales Executive
· Nurtured relationships with customers using product knowledge and extensive produce experience which resulted in lucrative business opportunities.
· Brought in key accounts that the company had previously tried to obtain but failed in their attempt to convert.
· [bookmark: _Hlk12521876][bookmark: _Hlk12521900]Established a relationship with Switzerland (Romeo Giovanelli) to sell Extra Large and Jumbo Asparagus to Coops and Migros retail chains. Sold Giovaneli in Switzerland 130,000 cartons of Extra Large and Jumbo Asparagus during the Caborca Asparagus Season directly for those two retail chains.
· One of 3 key sales personnel to help drive Blueberry sales during the critical first seasons.
· Met and exceeded Asparagus and Berry sales goals during tenure at Gourmet Trading.
· Wrote the first contract for Sysco Foods to in include 17 divisions of Sysco/FreshPoint for the western U.S.  
· [bookmark: _Hlk12522034]Personally created 12% of total sales of $160 Million by the end of first year working at Gourmet Trading. 
· [bookmark: _Hlk12522069][bookmark: _Hlk12522087]Developed business with Harris Teeter, Super Target Retail Chain, The Fresh Markets, United Supermarkets, Schnucks, Giovanelli/Switzerland, Associated Wholesale Grocers/All Divisions, and Sysco/FreshPoint.
GROWERS EXPRESS – Salinas, CA	              		           	             						   2004
Sales Executive
· Hired to help manage the Asparagus Program from Peru and Mexico. Increased Asparagus Sales to Kroger by 100%. Helped maintain key accounts provided by Growers Express by selling the entire product line, but primarily helped facilitate Asparagus Sales to those accounts who were not already involved in Growers Express Asparagus program. Left the company after new management terminated the Asparagus program and began to restructure the company.  
LEE BRANDS, LLC – Salinas, CA	              		           	             				 		     1999 –2004
Sales Manager

· Primary Sales Executive and Sales Manager, in daily contact with all major retail chains across the U.S., 
Canada and Europe.  
· First introduction to Asparagus sales, as Lee Brands was the premium Asparagus shipper during this time
and possessed a large and diverse Grower and Retail base. 
· Managed all daily sales to Costco, Sam’s Club, Kroger, Safeway, Shaws, Ahold, Market Basket, and C&S.
· Due to strong sales, hired an additional salesperson to help with the extreme workload in 2000. 
· Trained and managed new team member and transportation department personnel and sales assistants.
· Planned and executed new product lines. 
· Delivered an exceptional level of service to each customer by listening to concerns and resolving issues. 
· Built a loyal customer base by working relentlessly to solve problems and improve satisfaction at every level.


EDUCATION
AA, General Education - Hartnell College － Salinas, CA
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